You must receive at least 70% of your education from Professional Providers

Cour se CodtProfessional Providers Course Title

Credit Value Date

51.420
51.430
51.440
51.450
51.460
51.470
51.480
51.490
51.500
51.510
51.520
51.530
51.540
51.550
51.560
51.570
51.580
51.590

51.600
51.610
51.620
51.630
51.640
51.650
51.660
51.670
51.680
51.690
51.700
51.710
51.720
51.730
51.740
51.750

OAC
OAC
OAC
OAC
OAC
OAC
OAC
OAC
OAC
OAC
OAC
OAC
OAC
OAC
OAC
OAC
OAC
OAC

OAC
OAC
OAC
OAC
OAC
OAC
OAC
OAC
OAC
OAC
OAC
OAC
OAC
OAC
OAC
OAC

Community Outreach Vision Screening-Adults

Varilux Physio

A Solution in Sight - Eradicating Prevéa¢sand Treatable Blindness
Low Vision Services - Seeing You Through |

Nike MAXSIGHT: The Science of Light Archdture

Seizing the Baby Boomer Bonanza: CaptuhedgPresbyopic Patient
Module 10.70 Contact Lenses and Aquatics

Who You Gonna Call - Lens Busters!

Community Outreach Vision Screening-Adults

Healthy Patients / Health Practice

Baby Boomers: Challenges of the Presby@atent

Putting Community Vision Screening Inta®ice Workshop

Focus Group: COBC Website Overview ancdReeendations for Improvement
Identify the Slide

E-Tools: Demonstration & Discussion

Ocular Prosthetics Demonstration

Community Outreach Vision Screening: Agesibility & An Opportunity
Canadian Ophthalmological Society: Evigebased Clinal Practice Guidelines
for Periodic Eye Examination in Adults in Canada

Managing Unorthodox Dispensing Challerigfésctively

Benefits of Early Ocular UV ProtectionGhildren

Enhancements to Quality Vision with Phbtomic Lenses and Anti-reflective coating

Ocular Side Effects Associated with Metiara
Contact Lens Solutions Update 2006
Comanagement of Laser Corneal Refractivgesy
Intraocular Lens Update

How the Latest Advance in Photochromic Technology Benefit Both Patients and your Busi

Healthy Sight Counseling - A New Appro&elidealthy Vision

A Multidisciplinary Approach: Challengi@urrent Thinking on UV & Glare
Vision Canada 2007, NAIT/OAC Advanced BcacContact Lens Workshop
Douglas College Mini Seminar Series anch€al Mapping Techniques

A Refracting Workshop in Two Parts

W.A.V.E Technology 2007 & Higher Order Atadions

Benchmarks & Best Practices: The EvolRioge of the Optician

Climb Beyond Your Summit: Personal anddéasional Dreams

9.0 EC
15EG
25EC
25EC
15EC
15CL
25CL
25CL
9.0 EC
1.0CL
15CL
1.0EC
1.0EC
1.0EC
1.0EC
1.0EC
3.0EC
3.5EC

2.0RF
20EC
15EG
20EC
15CL
15CL
15EC
15EG
20EC
35EC
3.5CL
2.0CL
6.0 EC
15EG
25EC
1.0RF

19-Jun-06
20-Jul-06
20-Jul-06
20-Jul-06
20-Jul-06
20-Jul-06
20-Jul-06
20-Jul-06
18-Aug-06
18-Aug-0€
5-Nov-06
5-Nov-06
5-Nov-06
5-Nov-06
5-Nov-06
5-Nov-06
5-Nov-06
26-Mar-07

27-Mar-07
28-Mar-07
28rMd7
28-Mar-07
10-Apr-07
10-Apr-07
10-Apr-07
13-Apr-07
16-Jan-08
13-Apr-07
16-Jan-08
8-Aug-07
8-Aug-07
8-Aug-07
8-Aug-07
8-Aug-07



51.760
51.770
51.780
51.790
51.800
51.810
51.820
51.830
51.840
51.850
51.860
51.870
51.880
51.890
51.900
51.91A
51.91B
51.92A
51.92B
51.930
51.940
51.950
51.960
51.970
51.980
51.990
52.000
52.001
52.002
52.003
52.004
52.005
52.006
52.007
52.008
52.009
52.010
52.011

OAC
OAC
OAC
OAC
OAC
OAC
OAC
OAC
OAC
OAC
OAC
OAC
OAC
OAC
OAC
OAC
OAC
OAC
OAC
OAC
OAC
OAC
OAC
OAC
OAC
OAC
OAC
OAC
OAC
OAC
OAC
OAC
OAC
OAC
OAC
OAC
OAC
OAC

From the 60s to 60: The Largest Healtte Géarket in History"
Visual Fatigue & Detection - The Optic&aRole

MCE on a Budget

Module 10.82: Applications for Tinted CacttLenses

Module 10.83: Evaluating Your Practice

Module 10.84: Stimulating Your Practice

Module 10.85: Back to Basics, an Ovenvéderataconus Fitting Options
Navigating Uncharted Waters: DevelopiBuainess Strategy
Improving Vision Health of Canadian Sesjdoy CNIB

Do You Have What It Takes To Be a OptMahager?

Drivewear Seminar

Take your patients to a healthier plageAdO

Contrast Sensitivity, Glare and Qualitywafion

Photocromics, The Technology and the Marke

Infection Control: Make It Your Business

Healthy Sight Counselling For ChildrenGAiide For the Opticians

Advance Performance For Healthy Sight

The Effects of Ultra Violet and Visibleght - Module 10.93
Contrast Sensitivity, Glare and Qualityw&fion - Module 10.87
Accolade with Harmox Technology

Hydrogen & Silicone Lenscare

Fitting Contact Lens to Irregular Corneas

Take the High End Challenge

New Technology & Visual Performance

Understanding Low Vision

Advanced PAL Technology

Contact Lens-related Microbial Keratitis

Demystifying Advanced Lens Design

The Ethical Challenges of a Retail World

But | Still Can't See!

Low Vision Challenges - High Level Soluiso

Patient Expectations

Low vision and competitive sports

Customer Loyalty : Building a Relationgshi

Managing For Success Or Disaster

Vision Correction & High Contrast Sensttiv

25EC
25EC
1.0EC
20CL
2.0RF
2.0 RF
20CL
3.0 RF
25EC
15RF
1.0EG
15CL
20EC
25EG
15RF
3.0EC
1.0EC
1.0EG
1.0EG
45EC
3.0EC
1.0EG
20CL
2.0CL
2.0RF
1.0EG
6.0 EC
1.0EG
15CL
15EG
2.0RF
1.0EC
3.0EC
25EC
1.0EC
2.0EC
2.0RF
1.0EC

8-Aug-07
8-Aug-07
8-Aug-07
14-Aug-07
14-Aug-07
14-Aug-07
14-Aug-07
14-Aug-07
24-Aug-07
4-Sep-07
1-Nov-07
1-Nov-07
17-Dec-07
Online
30-Jan-08&
12-Mar-08

12-Mar-08

Online

Online
April 25-27, 2008
Online
Online
TBA
TBA
10-Jun-08
TBA
Online
21-Apr-08
TBA
8-Nov-08
8-Nov-08
Online
9-Nov-08
Online
Online
TBA



52.012
52.013
52.014
52.015
52.016
52.017
52.018
52.019
52.020
52.021
52.022
52.023
52.024
52.025
52.026
52.027
52.028
52.029
52.030
52.031
52.032
52.033
52.034
52.035
52.036
52.037
52.038
52.039
52.040
52.041
52.042
52.043
52.044
52.045
52.046
52.047
52.048
52.049

OAC
OAC
OAC
OAC
OAC
OAC
OAC
OAC
OAC
OAC
OAC
OAC
OAC
OAC
OAC
OAC
OAC
OAC
OAC
OAC
OAC
OAC
OAC
OAC
OAC
OAC
OAC
OAC
OAC
OAC
OAC
OAC
OAC
OAC
OAC
OAC
OAC
OAC

Vision Correction & High Contrast Sensttiv

The Germinator- Infection Control in thedérn Dispensary

Take This Frame And Sell It

Module 10.07 Contact Lens 20/20 Revieprdlviously accredited as you 50.07
Module 10.08 Clinical Management of Eyé&lidease previously accredited as your 50.08
Module 10.05 Infectious and Inflammatonn€ct Lens Complications

Module 10.03 Contact Lens 20/20 Review

Module 10.04 Ocular Ultra-violet Hazardsl &lobal Ozone Losss

Module 10.02 Pre-Corneal Fluid and Corltacs Wear

Module 10.16 Ocular Albinism

Module 10.10 The Opticians and Low Visdality

Module 10.11 Monovision: Guidelines for Gegs

Module 10.09 Strabismus

Module 10.13 Modern Ophthalmic Frame Mater

Module 10.17 Nutrition's Role in Age RethOcular Disease

Contact Lens Growth Opportunities

The Professioanl challegnes of Despensitigei 21st Century

Module 10.104 Contact Lens Material Update

Module 10.103 Imaging and Instrumentatioa Contact Lens Practice

Module 10.78 The Next Step - How the latestance in Photochromic Technology can benefitguas

Module 10.46 Anterior Segment Anatomy & Rblggy
Module 10.45 Dry Eye: Overview 2000

Module 10.44 Prebyopia: Contact Lenses 2000

Module 10.43 Contact Lens Complicationg FPar

Module 10.42 Contact Lens Complications Par

Module 10.41 Managing the Astigmat witm@aet Lenses
Module 10.40 Contact Lens Regulation aocth@liance
Module 10.39 Naso Lacrimal System Occlugioiry Eye
Module 10.38 Correcting Astigmatism witbn@act Lenses
Module 10.37 Disposable and Planned ReplectLenses I
Module 10.36 Correcting Presbyopia with sohtact lenses
Module 10.35 Practicing preventive eye gatle UV blocking eye wear
Module 10.34 Light Damage to the eye

Module 10.31 Contact Lenses and Astigmmatis

Module 10.30 Dry Eye: A common and congiéid problem
Module 10.29 Contact Lens and Solution Retigun

Module 10.28 Contact Lens Care and SuppigahBrocedures
Module 10.27 Presbyopic Contact Lense Care

20EC
15RF
1.0RF
2.0EC
2.0EC
2.0CL
1.0CL
2.0EC
20CL
2.0CL
3.0EC
1.0CL
2.0EC
1.0EG
1.0RF
1.0CL
1.0 EC
1.0CL
15CL
1.0EG
15CL
15EC
15CL
15CL
15CL
15CL
15EC
15EC
15CL
15CL
15CL
15EC
1.0 EC
15CL
15EC
15CL
15CL
15CL

TBA
8-Nov-08
9-Nov-08

Online
nlin®

Online
Online

Online
Online
Online

Online
Online

Online

Online

Online
Online

Online
Online
Online

Online

Online

Online
Online
Online
Online
Online

Online

Online
Online
Online
Online

Online

Online
Online

Online
Online
Online
Online



52.050
52.051
52.052
52.053
52.054
52.055
52.056
52.057
52.058
52.059
52.060
52.061
52.062
52.063
52.064
52.065
52.066
52.067
52.068
52.069
52.070
52.071
52.072
52.073
52.074
52.075
52.076
52.077
52.078
52.079
52.080
52.081
52.082
52.083
52.084
52.085
52.086
52.087

OAC
OAC
OAC
OAC
OAC
OAC
OAC
OAC
OAC
OAC
OAC
OAC
OAC
OAC
OAC
OAC
OAC
OAC
OAC
OAC
OAC
OAC
OAC
OAC
OAC
OAC
OAC
OAC
OAC
OAC
OAC
OAC
OAC
OAC
OAC
OAC
OAC
OAC

Module 10.26 Frame Materials

Module 10.23 Selecting the correct eyed&ss format
Module 10.22 Situational Ethics

Module 10.21 Managing young children intect lenses
Module 10.19 Laser Vision Correction Phrt |

Module 10.18 Laser Vision Corection

Module 10.15 Opt-Topics: Special Lens Issue

Module 10.14 Dispensing Eyewear to Chiidre

Module 10.47 Preventive Contact Lens CarelPa

Module 10.48 Preventive Contact Lens CareZPa

Module 10.409 Contact Lens Care Part 3

Module 10.50 Multifocal Contact Lens Upat

Module 10.51 Children: An Untapped Popatatf CL Wearers
Module 10.52 Medications & Contact LensaWe

Module 10.53 Preventing Contact Lens Dré&pou

Module 10.54 Multifocal Contact Lensese ™Mext Generation
Module 10.55 Dry Eye Update 2003

Module 10.56 Fitting the Irregular Cornea

Module 10.57 Contact Lenses and the WarkrBnment
Module 10.58 A Primer on Contact Lens Mater

Module 10.60 Preventing Contact Lens Chgés for Presbyopes

Module 10.61 Examining the Contact LengeRat
Module 10.62 Ophthalmic Optics Files - &fils
Module 10.63 Ophathalmic Optics Files atws
Module 10.64 Ophathalmic Optics Fiels- Resgives
Module 10.65 Prescribing Soft Toric Contamises

Module 10.67 Contemporary Antibiotic antitAinflammatory occular drugs

Module 10.69 Coneal Assesment for Contasses

1.0 EG
15EG
1.5RF
1.0CL
3.0EC
3.0EC
15EG
15EC
15CL
15CL
15CL
15CL
15CL
15CL
15CL
15CL
15EC
15CL
15CL
15CL
15CL
15CL
2.0EG
25EG
2.0EG
15CL
3.0EC
3.0CL

Module 10.81 COS Evidence -based Clinical Practicel@imes for Periodic Eye Examinations in Adulgx (3.0 EC

Module 10.88 Your Biggest Asset May BeRigk

Module 10.96 A Focus on Children's Quablt Vision: Factors affecting eyglass lens prefiees
Module 10.68 Correcting Higher Order Abgans: Imlications for Clinical Practice

Characteristics and Role of the Practicupe8isor
Annual General Meeting - OBC
Health Sight Counseling: Diabetes and tree E

Exceptional Practice Growth Through Rental&k€ontact Lens Opportunity

Closing the Gap
| Can See Clearly Now

15RF
15EC
1.5CL
3.0EC
10EC
2.0EC
2.0CL
2.0EC
1.0EG

Online
Online
Online
Online
Online
Online
Online
Online
Online
Online
Online
Online
Online
Online
Online
Online
Online
Online
Online
Online
Online
Online
Online
Online
Online
Online
Online
Online
Online
Online
Online
Ordin
Online
Online



52.088
52.089
52.090
52.091
52.092
52.093
52.094
52.095
52.096
52.097
52.098
52.099
52.100
52.101
52.102
52.103
52.104
52.105
52.106

65.000
65.010
65.020
65.03
65.04
65.050
65.060
65.070
65.080
65.090

68.003
68.005
68.006
68.007
68.008
68.009

OAC
OAC
OAC
OAC
OAC
OAC
OAC
OAC
OAC
OAC
OAC
OAC
OAC
OAC
OAC
OAC
OAC
OAC
OAC

Douglas College
Douglas College
Douglas College
Douglas College
Douglas College
Douglas College
Douglas College
Douglas College
Douglas College
Douglas College

OBC/OAC
OBC/OAC
OBC/OAC
OBC/OAC
OBC/OAC
OBC/OAC

Drivewear - Accelerating your Sun Lens Bass

Advanced PAL Technology & Digital Surfaci2@09

Diabetes — Prevalence and Care Practices

Factors Impacting Vision Care and VisioeaNof Culturally Diverse Groups: Focus on Hispanic
Global Health Issues of Woman and Children

Environmental Factors Affecting Healthyl8ig

Seeing in the Dark - Not Just For Cats

Module 10.108 Diabetes - Prevalence and Baactices

Module 10.109 Global Health Issues of Woraed Children

Practicum Supervisor Module 40.01 Charasttesiand Role of the Practicum Supervisor
Practicum Supervisor Module 40.02 Commuiuoand Conflict Management

Practicum Supervisor Module 40.03 Use ofsflaeing and Problem Solving Strategies
Practicum Supervisor Module 40.04 Developilegisurable Performance Standards

Practicum Supervisor Module 40.05 AssesBiffgrent Learning Styles

Practicum Supervisor Mini Course Module 8Q.thcludes Module 40.01 to 40.05)

Module 10.111 Healthy Sight Conselling:li2ies and the Eye

Module 10.115 Educating Patients Aboutiitlat Radiation

LASIK MD - An Unexpected Opportunity for tpans

Public Education & Professional IndentitiieTkey to surviving in a crowded professional emwment

Advanced Keratometry
Slit Lamp lllumination and @ciEvaluation
Advanced Slit Lamp llluminatand Ocular Evalution

The Effects of Altitude on Eydisich Have Had Refractive Surgery

DOPT 1210 Dispensing Optician Clinical Practice

DOPT 2111 Clinical in Contact Lenses and OpticalhiPetogies 1
DOPT 2211 Clinical in Contact Lenses and Opticallifetogies 2
DOPT 1310 Dispensing Optician Eyeglass Preceptorship
DOPT 2311 Clinical in Contact Lenses and Opticallifetogies 3

Douglas College Student Monographs

Making Sense of Corneal Topographys&Uses In Your Practice

RPG Lenses - New Materials, New Desiffew Opportunities
Refracting and Beyond - Refraction Retinoscopy

Refracting and Beyond - Automated Toeimy and Fundus Photography
Refracting and Beyond - Client Assesgm

1.0 EG
1.0EG
2.0EC
3.0EC
3.0EC
2.0EC
2.0EC
25EC
40 EC
45EC
3.0EC
6.0 EC
6.0 EC
75EC
27 EC
4.0 EC
3.0EC
1.0EC
6.5EC

6 CL
6 CL
6 CL

Preceptorship Training Course: Supervising Dou@laléege Contact Lens and Opticianry Stuc 6.5 EC

2.0EC

TBA
Online
Online
Online
Online
Online
Online
Online
renli
Online
Online
Online
Online
Online
Online
Online
1-Nov-09
29-Nov-C9

per year
per year
per year
14-Apr-09
May 12-062

4.0 EG or Te per year
4.0 CL or Tecper year
4.0 CL or Tecper year
6.0 EG or Te per year
6.0 CL or Tecper year

45 EC
3.0EC
1.0CL

3.0EC

3.0EC

3.0EC

14-Feb-07
19-Feb-08
Feb 19-20, 2008
2-Mar-08
2-Mar-08
2-Mar-08



68.010
68.011
68.012
68.013
68.014
68.015
68.016
68.017
68.018
68.019
68.020

70.000
70.020
70.030
70.040
70.050
70.060
70.070
70.080
70.090
70.100
70.110
70.120
70.130
70.140
70.150
70.160
70.170
70.180
70.190
70.200
70.210
70.220
70.230
70.240
70.250
70.260

OBC/OAC
OBC/OAC
OBC/OAC
OBC/OAC
OBC/OAC
OBC/OAC
OBC/OAC
OBC/OAC
OBC/OAC
OBC/OAC
OBC/OAC

COBC
COBC
COBC
COBC
COBC
COBC
COBC
COBC
COBC
COBC
COBC
COBC
COBC
COBC
COBC
COBC
COBC
COBC
COBC
COBC
COBC
COBC
COBC
COBC
COBC
COBC

Independent Living with Vision LossAfa Overview of CNIB Services
Continuing Professional Developmenind®ples and Best Practices

Breakout Room - Vision Health

Quality of Leadership - Recognizingders

Your Role In The Group - Leadershighivi The Profession
I'm Not Blind — | Just Can't See

Understanding UV & Our Special Resality to Children
Polish Your Presentation: Online Comitation Tools

Bringing Our Profession Into Focushe Tmportance of Effective & Consistent Communiaiasi

Achieving Retail Success in a RecessioEconomy
The Importance of Prescription Sunwear

AGM

Practical Examiner

Continuing Education Preparation/Presienta
Board Member

Committee Member

Written and Published Article on Optician
Voluntary Optical Work, National and/oternational
Study Group

Vision Screening

Miscellenious

adjustment credit

adjustment credit

An Update on Progressive Power Lenses

Lens Materials For the 21st Century

2005 AGM Round Table Discussion

NAIT Automated Refracting Theory

NAIT Advanced Practice 1

NAIT Advanced Practice 2: Contact Lens

NAIT Advanced Practice 2: Sight Testing
Douglas College Contact Lens Fitter Roogr
COBC: Bylaw Amendments on Sight Testing
2006 AGM Round Table Discussion

Leadership Round Table

Environmental Scan Survey

Update from the Registrar and 2009 Ris¥iLive Board Election
COBC AGM and 2009 District 5 Live Boarddion

2.0EC 2-Mar-03
15RF 2-Mar-08

2.0EC 2-Mar-08
20EC 2-Mar-08

2.0EC 2-Mar-03
3.0EC 19-Oct-08
2.0EC 19-Oct-08
20EC 19-Oct-08
4.0 EC 19-Oct-08
3.0RF 22-Mar-09
2.0EC 1-Nov-09
2 EC Max per year
2 ECMax per year
1EC per year
1EC per year
1EC per year
Apply per year
3 EC per wee per year
Apply per year
Apply per year
Apply per year
1EG per year
1CL per year
2 EG per year
2EG per year
3 EC per year
27 EC per year
36 EC per year
36 EC per year
36 EC per year
36 EC per year
25EC per year
1EC per year
2.0EC per year
20EC Aug 12-21, 2009

3.0EC Oct 20-21, 2009
3.0EC 1-Nov-09



75.000 Educational Institute Faculty AppointmentFull Year Appointment apply per year
75.010 Educational Institute Supervision of 200 EgeglDispensing Hours 2 EG maximu per year
75.020 Educational Institute Supervision of 100 Cottigns Dispensing Hours 2 CL maximu per year
75.030 Educational Institute Optical Program, futiwi study apply per year
75.040 Educational Institute Frame Making 100 5EG per year
75.050 Educational Institute Frame Making 200 2 EG per year
75.060 Educational Institute Frame Making 300 3 EG per year
You can receive at most 30% of your education from Private Providers
Course Cod¢ Private Providers CourseTitle Credit Value Date
81.981 HOYA Hoya Vision Care Canada 1.0EG 15-Jun-06
81.982 Baush & Lomb Seizing the Baby Boomer Bona@zgquturing the Presbyopic Patient 1.0CL 15-Jun-06
81.983 CIBA Clinical Considerations with Silicone Hgdel Lenses 1.0CL 22-Jun-06
81.984 HOYA Fitting Skills for Advanced Ophthalmiceihs Designs 1.0EG 10-Jul-06
81.985 Nikon, Cascade Practice Management: A Peispext Product Mix 1.0 EG 15-Aug-06
81.986 Baush & Lomb Fusarium Keratitis in Contactd ®vearers & Multipurpose Contact Lens Solutions (@:X0] 23-Aug-06
and the Corneal Surface
81.987 HOYA Introduction of Hoyalux ID 1.0EG 18-Sep-06
81.988 Cascade Lens Panel Discussion - Q&A 1.0 EG 27-Sep-06
81.989 Cascade Optics & Challenges 1.0EG 28-Sep-06
81.990 Baush & Lomb Delivering Exceptional Customeng&e 2.0RF 3-Oct-06
81.991 Cascade The Art of Client Service 3.0 RF 4-Oct-06
81.992 Cascade, DEN Measuring: The Truth - SV, Adplaard Progressive Lenses 1.0 EG 5-Oct-06
81.993 = Cdn. Diabetes Assoc. Diabetes: Get Seriouabelles Symposium Apply 4-Nov-06
81.994 Cascade & Rodenstock Individualized lensmsds for the individual 1.0EG 16-Nov-06
81.995 HOYA Eyewear, Computers and Other "Arms Leh@tpportunities 1.0EG 16-Nov-C6
81.996 DEN Basic Adjustments for Progressive Lenses 1.0EG 16-Nov-06
81.997 DEN Leveraging the Equity of You & "Sell, Donell" 2.0RF 16-Nov-06
81.998 Nikon Single Vision Lenses with a Twist 1.0EG 28-Jan-07
81.999 Cascade Free form manufacturing and the éwolaf PAL customization 1.0EG 28-Jan-07
82.000 CIBA 02 Optix Custom 1.0CL 4-Jan-07
82.001 Cascade Free-form Free-for-all 1.0EG 28-Jan-07
82.002 Cascade Human Development, Career Develophnehntraining: Foundations for A Better World 2.0RF 8-2an-07
82.003 Cascade Product Updates 2007 1.0EG 28-Jan-07
82.004 Cascade Lens Panel Discussion - Q&A 1.0 EG 28-Jan-07
82.005 Cascade Troubleshooting Techniques: Keepatd-ihst Time Feeling 1.0EG 28-Jan-07



82.006
82.007
82.008
82.009
82.010
82.011
82.012
82.013
82.014
82.015
82.016
82.017
82.018
82.019
82.020
82.021
82.022
82.023
82.024
82.025
82.026
82.027
82.028
82.029
82.030
82.031
82.032
82.033
82.034
82.035
82.036
82.037
82.038
82.039
82.040
82.041
82.042
82.043

Essilor/Canoptec  Laboratory Tour at Essilor
Advance Medical Opti Blink Contact Lens Drops and Bundling for Success
BCAO The value of a contact lens patient
BCAO What we sell and how we sell it
BCAO Advances in Refractive Surgery: Indicatigfficacy, Safety and Post-Operative Care
BCAO The fountain of youth: Presbyopic Contaats Fitting Options
BCAO Retina Grand Rounds
BCAO Working for a Living: Lenses That Actyalo
HOYA Everything Under the Sun
HOYA Hoyalux Tact Indoor Progressives
HOYA Hoya Photochromic: Technology at its Best
CIBA Is your practice reflected in your patigeyes?: Focus Dailies by CIBA
ALCON Strategies for Minimizing Risk FactonsGontact Lens Patients: The Science and The Facts
BCAO Can My Baby See? The Infant Eye Exam
Frameworks Training Five Star Teamwork
BCAO Winning with People: The Challenge of @& part 1
BCAO Turning Conflict Into Calm
BCAO The New Marketplace: recruit & retain besst
BCAO Winning with People: The Challenge of @& part 2
Bausch & Lomb = The Next Step to Contact LenBasavision
Bausch & Lomb  Find - Win - Keep Great Emplayee
Johnson & Johnson  Clinical Benefits of Newt@onLens Technology
Optometric Services | Dealing with Difficult People
Optometric Services liIncrease Sales & Profits in Contact Lenses
Optometric Services | Profitable Differentiation
Optometric Services | Preventing Walk-outs: Retain your patients by $gtig their complete eyecare needs
Optometric Services I Grow your Contact Lens Business
Optometric Services | Turning Satisfied Customers into Enthusiastic Fans
Optometric Services |1 Up-selling in a high-tech Optometric Clinic
Optometric Services |1 Selling Sunglasses: Strategies, Tips and Procedures
Optometric Services |1 Outstanding Customer Service
Cascade Communication: The Art of Give andeTak
Cascade Building Trust for Business Success
Cascade Photocromic Dispensing
Cascade How Do We Measure Up?
Cascade & Rodenstock 6 Degrees of Separation
HOYA Super Hi Vision: Quality AR Without Conganise
HOYA HOYAVISION: Evolution of Lenses

2.0EG
1.0CL
1.0RF
2.0 RF
2.0EC
1.0CL
1.0EC
1.0EG
1.0EG
1.0EG
1.0EG
15CL
.0CLlL
1.0EC
4.0 RF
3.0 RF
2.0RF
1.0RF
2.5RF
1.0CL
1.0RF
20CL
1.0RF
1.0RF
1.0RF
1.0RF
1.0RF
1.0RF
1.0RF
1.0RF
1.0RF
2.5RF
1.0RF
1.0EG
15EG
1.0RF
1.0EG
2.0EG

13-Sep-06
27-Mar-07
17-Mar-07
17-Mar-07
-Mar-07
17-Mar-07
17-Mar-07
17-Mar-07
27-Mar-07
27-Mar-07
27-Mar-07

10-Apr-07
1-May-07
4-May-07
4-May-07
4-May-07
4-May-07
4-May-07
22-May-07
24-May-07
31-Jul-07
17-Aug-07
17-Aug-07
17-Aug-07
17-Aug-07

17-Aug-07
17-Aug-07
17-Aug-07
17-Aug-07
17-Aug-07
23-Aug-07
23-Aug-07
4-Sep-07
4-Sep-07
4-Sep-07
1-Oct-07
12-Jan-08



82.044
82.045
82.046
82.047
82.05
82.051
82.052
82.053
82.054
82.055
82.056
82.057
82.058
82.059
82.06
82.061
82.062
82.063
82.064
82.065
82.066
82.067
82.068
82.069
82.07
82.071
82.072
82.073
82.074
82.075
82.076
82.077
82.078
82.079
82.080
82.081
82.082
82.083

Progressive Optical

Attitude + Motivation =ilBng Accountable Teams and Energized Staff

Nikon Optical Canada Variabe Inset - We Haom€Full Circle

Transitions Optical
Essilor Canada
HOYA Vision Care

Telling the Best StorynBlemarks and Best Practices
W.A.V.E. Technology and Higbeter Aberrations
ID Lifestyle

HOYA Vision Care Demystifying Advanced Lenssiagms

BCAO
BCAO
BCAO
BCAO
BCAO
BCAO
BCAO
BCAO

Silicone Hyrogel Lenses: What Makes Tlsfferent?

Lens Care: Who Cares? We Care!

Diagnosis and Treatment of Common Coritans Infections

The Dirty Dozen/Crime and Robbery Preieenin the Workplace

True Emergencies

Why Does My Kid Need a Patch? Developroéitte Visual System and Pediatric Dispensing
Grand Rounds of Clinical Eye Diseases

Free Form Free For All

Nikon Optical Canada Seemax Progressive

Marchon

CIBA Vision

Be Sun-a-wear

doctors Eyecare Netw Real Teams

Promoting Contacts in Your Praetic

Optometric Services |1 Zen and the Art of Selling: The Psychology

Coopervision Canada The Total Multifocal Sotut

BCAO

How To Build A More Enjoyable Workpladegcrease Sales & Improve Customer Satisfaction

obalt Pharmaceuticals About My Eyes - Can you Help?

Nikon Optical Canada The New Free Form Freevidiikon Digital Technology

Bausch & Lomb
oSl
HOYA
HOYA
HOYA
HOYA
HOYA
HOYA
HOYA
HOYA

Growth Opportunities for Speyi@lontact Lenses
Recruitment and Selection - How to HireeSsfars
Overview of Free Form Technology
Progressive Power Lenses
Progressive Power Lenses Performanceyaisal
Complete Confidence
For Your Eyes Only
Premium Branding for Eyecare Professisnal
Power Tools for Premium Eyecare Experméenc
Creating a Premium Eyecare Experience

Iris The Visual Group Laser Training For Ojatits
Maui Jim Sunglasses Wrap Eyewear - ConsidgitaDi

CIBA Vision
Hoya
Bausch & Lomb

One Day Contact Lens in Today's \@arket
Dispensing 101
Taking Your Business to the Nextel

2.5RF
1EG
2RF
15EG
1.0EG
1.0EG
1.0CL
1.0CL

20CL
2.0 RF

2.0EC

A0 E
20EC
2.0EG
1.0EG
1.0RF
3.0 RF
1.0RF
1.0RF
1.0CL

EOR
1.0EC
1.0EG
1.0CL
25RF
1.0EG
1.0EG
1.0EG
1.0EG
1.0EG
2.0RF
2.0RF
2.0RF
45EC
1.0EC
1.0CL
1.0EG
2.0RF

7-Jan-08
27-Jan-08
26-Jan-08

TBA

TBA

16-Feb-08

Feb 16-18, 2008
16-Jan-08

16-Jan-08

16-Jan-08

16-Jan-08
16-Jan-08
16-Jan-08
16-Jan-08
22-Oct-07
7-Nov-07
11-Nov-07
11-Nov-07
30-Jan-08
26-Apr-08
16-Feb-08
26-Apr-08
17-Mar-08
26-Apr-08

TBA

May 15-19, 2008
May 15-19, 2008
May 15-19, 2008
May 15-19, 2008
May 15-19, 2008
May 15-19, 2008
May 15-19, 2008
May 15-19, 2008
April - June 2008
13-May-08
27-Apr-08
21-Jun-08
21-Jun-08



82.084
82.085
82.086
82.087
82.088
82.089
82.09
82.091
82.092
82.093
82.094
82.095
82.096
82.097
82.098
82.099
83
83.001
83.002
83.003
83.004
83.005
83.006
83.007
83.008
83.009
83.01
83.011
83.012
83.013
83.014
83.015
83.016
83.017
83.018
83.019
83.02
83.021

Hoya Dispensary Board Management
Tura Frame Materials

Johnson & Johnson Communication with Strength
oSl Managing your dispensary
Oosl Profitiable Contact Lenses

Rodenstock Canacda The Next Generation Tagefstock's Latest Lens Technology
Transitions Optical | Can See Clearly Now!
Cascade Optical ~ Peak Proformances in the Riade
Nickon Optical Canada Non Adapts Revisited
oSl Improving the Pediatric Experience. Whatild Barney Do?
Cascade Optical ~ Product Updates
Cascade Optical  The Lens Panel
Centennial Optical Understanding Customizetsee
Centennial Optical Who sold you this, then?
Rodenstock Canada Progressive Lens PerfornGormsderations
Nickon Optical Canada Nikon's Premium Lenshifietogy- Seecoat- The Ultimate in lens protection
Percision Technology GP Fitting Principles: Sph&mzic, Mutlifocal, Kerotoconus, Post Surgical &toderatology
CIBA Vision Give Your Astigmatic Patients Some Breathing RoAm:Update on Silicone Hydrogel Toric L¢
St. Johns Ambulance CPR Level “C” with AED {@mated External Defibrillator) — St. Johns Ambuan
Nikon Optical Canada Non Adapts
oSl Zen and the Art of Selling: Luxury Dispiegs
oSl Take Charge of Your Dispensary! Tips, @isef Trackables
HOYA Vision Care Hoya Product Overview
HOYA Vision Care Free form technology - Maksense of it.

HOYA Vision Care Lifestyle Dispensing
BCAO Triaging Red Eye
BCAO Retinal Grand Rounds
BCAO Demystifying Vision Therapy
BCAO Taking Charge of Your Dispensary! Tipgends and Trackables
BCAO An Overview of Visual Fields
BCAO Eye Drops in the Optometric Office
BCAO Low Vision/ Blindness Techonologies foe 21st Century
AOA The Evolution of Silicone Hydrogel Techogy
BCAO Ergonomics for Optometric Care
BCAO Contact Lens Growth Opportunities
BCAO Targeting Patient Types
BCAO Emerging PAL Technologies

HOYA Vision Care The Nulux Family

1.0EG
1.0EG
2.0RF
1.0RF
1.0RF
1.0EG
1.0EG
15RF
1.0EG
15EC
1.0EG
1.0EG
1.0EG
1.0EC
1.0EG
0 HG
1.0EG
1.0CL
8.0 RF
1.0CL
1.0RF
1.0RF
1.0EG
1.0EG
1.0EC
1.0EC
1.0EC
20EC
2.0RF
1.0EC
1.0EC
3.0EC
1.0CL
1.0RF
1.0CL
1.0EC
1.0EG
1.0EG

21-Jun-08

21-Jun-08

22-Jun-08

8-Jun-08

8-Jun-08

30-Jul-08

25-Oct-08

Oct 19 & 26,/08

Oct 19 & 25, 2008
TBA

19-Oct-08

19-Oct-08

Oct 19 & 26, 2008

Oct 19 & 26, 2008

19-Oct-08

Nov. 3-4, 2008
Nov. 25, 2008

April 5 & 19, 2008

7-Dec-08

14-Mar-09
14-Mar-09
14-Mar-09
14-Mar-09

14-Mar-09
14-Mar-09
14-Mar-09
5-Apr-09

15-Mar-09
15-Mar-0¢
14-Mar-09
14-Mar-09



83.022
83.023
83.024
83.025
83.026
83.027
83.028
83.029
83.03
83.031
83.032
83.033
83.034
83.035
83.036
83.037
83.038
83.039
83.04
83.041
83.042
83.043
83.044
83.045
83.046
83.047
83.053

HOYA Vision Care
BCAO
BCAO
BCAO
BCAO
BCAO

Maui Jim Canada
Essilor
Alcon Canada

HOYA Vision Care

HOYA Vision Care

HOYA Vision Care

HOYA Vision Care

HOYA Vision Care

HOYA Vision Care

Alcon Canada
Alcon Canada

Iris The Visual Group Laser Refractive Suydgeo-Management Pre & Post Operative Evaluatioare@®lanagement

Pacific Eye Doctors
Hoya
Oosl

Science You Can See
Don't Let Dry Eyes Burn You
Branding Your Practice

1.0EG
20EC
1.0RF

The Five Biggest Practise Management Mistakes Toatact Lens Practitioners Make, & How 1.0 RF

How to Get Patients to Buy What your $eéing
Cheap Marketing That Pays off Big Time

Maui Digital Systems
Essilor Canada Training Tour

Opti-Free Replenish Patient Rreéer Trial Update
Advanced Dispensing Workshop

Intro into the Digital Ageifferentiation Through Technology
Intro into the Digital AgeApplication of Digital Dispensing
Hoya My Style

Clinical Trials with ProgréssLenses

Experience Panel Discussion

New Paradigms in DryEye/OSD Thera

Cataract Surgery: An Overview

Achieving Visual Acutiy tviPrescribed Lens Power
Freeform Vs Digital
The A-Z of Inventory

Percision Technology Specialty Contact Lenskéfmp
Nikon Optical Canada Empowering Vision

HOYA Vision Care
Bausch & Lomb
Cascade Optical

Essilor Canada Essilor Lab Tour - Vancouver Processing CentregitBi Surfacing and Vancouver Coating Ce 4TECH/RF

Case Studies - Workshop
Targeting Patient Types
Raising the Bar on CustomeicgeEveryday

1.0RF
1.0RF
1.0EC
1.0EG
15CL
1.0EG
1.0EC
1.0EC
2.0EG
1.0EG
2.0EC
15EC
1.5EC
40 EC
3.0EG
1.0EG
15RF
10 EC
1EG
1EC
1CL
2EC

Apr 3-5, 2009
15-Mar-09
15-Mar-09
15-Mar-09
15-Mar-09
15-Mar-09
23-May-09
11-May-09
May 12-13, 2009
May15-16, 2009
May15-161P
May15-16,120
May15-16, 2012
May15-16, 2013
May15-16, 2014
May 12-13, 2009
May 12-13, 2009
39855

Oct 23-24, 2009
TBA

TBA
Sept 16 -18, 20!
Jan 31/10
Ongoing



